Prime Retail Space — For Lease

FintalG Lakes of Riata Shopping Center
paail 10750 Barker Cypress Road, Cypress, TX 77433

Property Features:
* +1,350 SF Second Generation Salon Available

*  Ample Parking with Four (4) Access Points
* 420 Feet of Frontage on Barker Cypress

* Located on Barker Cypress South of HWY 290 and
North of Tuckerton Road

*  Surrounded by Riata Ranch, Towne Lakes, Canyon
Lakes Village, Stone Gate and the Bridgeland
Developments

*  Approximately 45,680 vehicles/daily on Barker Cypress

* Contact Broker for Pricing

Contact
Dylan Schopper, CCIM, SIOR Jack Gaffney Chase Tucker
713.422.2089 713.814.4921 713.422.2097

Dylan.Schopper@FinialGroup.com  Jack.Gaffney@FinialGroup.com  Chase. Tucker@FinialGroup.com

This information contained herein was obtained from sources deemed to be reliable; however Finial Group makes no guarantees, warranties or representations as to the

ﬁ Finial Group | 8381 Westview Drive, Houston, TX 77055 | (713) 422-2100 | www.finialgroup.com
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completeness or accuracy thereof.
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Contact
Dylan Schopper, CCIM, SIOR Jack Gaffney Chase Tucker
713.422.2089 713.814.4921 713.422.2097

Dylan.Schopper@FinialGroup.com  Jack.Gaffney@FinialGroup.com  Chase. Tucker@FinialGroup.com

This information contained herein was obtained from sources deemed to be reliable; however Finial Group makes no guarantees, warranties or representations as to the
completeness or accuracy thereof.
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The Lakes of Riata Shopping Center fronts four hundred and twenty feet of the most heavily travelled stretch of
Barker Cypress Road with approximately 45,680 vehicles/daily. The property is easily accessed by four (4) points of
ingress/egress. The area surrounding the center supports some of the most attractive demographics in the greater
Houston area. Average household incomes in a one and three mile radius from the property are $117,047 and $109,759,

respectively.

The center borders the successful, master-planned residential development of Riata Ranch. The original eight
communities of Riata Ranch were established in 1997 and set on 400 acres. Each community features lush
landscaping, natural pine groves, and vine-covered arbors. The Riata Ranch development is conveniently located near
major employment corridors with excellent schools, outstanding shopping and entertainment. The center is less than
one-mile from another successful, master-planned residential development, Towne Lake which was named “Master-
Planned Community of the Year” by GHBA and is centered on the 4™ largest private recreational lake in Houston,
amid the natural beauty of Texas Hill Country landscaping.

Contact

Dylan Schopper, CCIM, SIOR Jack Gaffney Chase Tucker
713.422.2089 713.814.4921 713.422.2097
Dylan.Schopper@FinialGroup.com  Jack.Gaffney@FinialGroup.com  Chase. Tucker@FinialGroup.com

~ Finial Group | 8381 Westview Drive, Houston, TX 77055 | (713) 422-2100 | www.finialgroup.com

Py This information contained herein was obtained from sources deemed to be reliable; however Finial Group makes no guarantees, warranties or representations as to the
completeness or accuracy thereof.
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Information About Brokerage Services
AL HOUSING Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

0

§E

TYPES OF REAL ESTATE LICENSE HOLDERS:
¢ A BROKER is responsible for all brokerage activities, including atcts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
¢ Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
¢ May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
¢ The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
¢ Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Finial Group, LLC 602078 info@finialgroup.com 713-422-2100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
Keith Bilski 540115 keith.bilski@finialgroup.com 713-422-2090

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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